Iﬁ/EMpLo\fEE REVIEWS

Performance management systems
should include family employees

Managers who evaluate family members’ performance need
the business leader’s support and encouragement.

By Leslie Dashew

OR DECADES, management research has shown that

one of the key strategies for enhancing produc-

tivity and employee morale is systematic perfor-

mance management. Yet few family companies
take full advantage of this strategy. Families in business
may conduct reviews of non-family employees but fail
to do the same for family members. Conducting regular,
thorough and systematic reviews of all staff, especially
family members, is essential to ensure that the company
is being well run and that family members understand
that their performance is important to the success of the
company.

Productivity and performance management
The four concepts found to correlate with productivity
are:

Communication. Employees should understand the
direction of the company, what is needed for the compa-
ny to be profitable and how an individual's performance
contributes to the company's success.

Continually improving performance. The most
productive companies are focused on continually
improving the performance of the enterprise and its
employees. Today's performance will not keep the com-
pany competitive tomorrow. So leaders—and employees,
as well—should seek ways
to improve performance
through process improve-
ments and increased
employee productivity.

Emplovee involve-
ment. This principle
underlies most productivi-
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ty improvement programs, such as "quality circles,” "total
quality management” and “open book management.”
Increasing the involvement of employees in identifying
and implementing changes that improve productivity
and profitability is the key.

Commitment to employees. Mutual commitment
results in greater effort to efficiently achieve company
goals and reduce waste. Commitment to employees
includes fair remuneration and genuine concern for the
employee.

These four concepts are all part of performance man-
agement. When supervisors sit down regularly with
emplovees and discuss their performance in a substan-
tive manner, communication is enhanced. The focus of
the dialogue is on how the employee's performance can
improve. Whether the performance is poor, adequate
or excellent, there is always room to grow. The dia-
logue allows the employee to understand how he affects
the performance of the company, thereby helping the
employee understand the importance of his effort.

Supervisors who give employees feedback are demon-
strating that they are committed to the employee; oth-
erwise, they wouldn't bother taking the time to review
their performance, organize and deliver feedback, and
find out the employee's point of view. Exploring career
goals and the employee's level of contentment helps her
to see that management is interested in her. Employees
want to know where they stand; a thoughtful review
gives them this perspective.

The performance review should center on these three
guestions, asked by a supervisor:

1. What are the areas in which you feel you are par-
ticularly effective (with examples)?

2. What are areas in which you can stand to improve?

3. What can [, as your supervisor, do to help your job
be more enjoyable and less frustrating?

A two-way dialogue around these questions helps
establish a shared understanding of expectations, desired
improvements and plans to achieve them. If the employ-



I FAMIILY COMPENSATION

There must be a separation between pay for those work-
ing in the business and distributions to shareholders.
Managers as shareholders should receive the appropriate
wage for their position plus a return for being a share-
holder of the company. A performance bonus for meet-
ing certain goals set by the shareholders should also be
considered. Remuneration for employees' contributions
should not be mixed with what they could receive as
shareholders. Remember: “Fair is not always equal.”

5. Letting the finances of the company and/or how
much Dad and Mom make be a secret. Many
adult children do not understand the career
opportunities they could attain because they
do not know the financial reward the compa-
ny can create. “l don't want to go into the fam-
ily business because 1 have watched how hard
Mom and Dad work and 1 don't believe they
have ever made a lot of money." Too aften
the senior generation in a family business
does not take the time to lay out the realistic
opportunities for financial rewards and career
growth for the next generation. Question: *How can adult
children make a career choice when they don't know the
opportunifies?”

6. Emotional issues and threat of conflict used to deter-
mine pay. This leads to giving raises in order to avoid
conflict or to get other family members “off my back."
A very natural tendency of a family is to strive to avoid
conflict (even though some families will say the opposite
is true). Using money as a way to achieve harmony never
works, Remember: ‘Avotdance of conflict only adds to it.”

7. Not regularly or formally discussing individual
performance expectations and results with each fami-
ly member. When this is not done, family members do
riot know if they are being properly judged when raises
and bonuses are distributed. Does everyone in the fam-
ily business really understand what is expected of him?
Evaluations must be realistic, based on specific job cri-
teria and put in writing. Remember: “When I am not told
how I am doing, I must be doing great!”

8. Goals not established for each family member in the
business regarding career development, retirement or
lifestyle. Without them, it is often perceived that some-
one may be getting paid more than others to do less.
There must be clear communication between genera-
tions so everyone understands the financial expectations
of one another in advance. Otherwise, what one person
believes he needs to live on for retirement could cause
the business to fail, or what another person believes she
should receive as compensation could cause hardship for
a retiring family member. Example: If a senior-genera-
tion member receives a retirement paycheck that is as
large as what he earned while working, a cash crunch
and family bitterness could result, On the other hand,

paying a next-generation member an excessively large
salary can create hardship for retiring family members.
Remember: “What I don't know, [ assume! Open communi-
cation is the key.”

9, Establishing “perks” to keep family members
happy instead of being honest about their productiv-
ity and contributions to the company. Perks should go
only to those people in the company who contribute to
the success of the business, Giving a perk to one family
member because "he hasn't been to a hockey game in

Many adult children do not understand
the career opportunities they could attain
because they do not know the financial reward

the company can create.

a while" is not a good policy. We are all for extra perks
for family members, but they must be understood, con-
trolled and earned, Remember: " ‘He who makes the most
noise gets what he wants' is a bad policy!”

10. Setting a negative example by overpaying yourself.
Set the rules and live by them. Remember: *Actions speak
louder than words.”

That doesn't mean you don't deserve the rewards of
the company you built. It means keeping wages as clear
and understandable as possible, If you don't, the person
in line to take over your position may perceive that she
deserves the over-inflated wages you were paying your-
self. This can cause a split with other family members
who find the wage gap unfair. Owner equity withdrawals,
quarterly distributions and other tools can be used to get
money out of the company without corrupting the wage
policy for family members,

Create a written policy ,
Making compensation decisions in a family business is
never easy. Without a clearly written policy for family
compensation, conflict will arise and family relationships
will be strained or possibly destroyed. There also may be
a tendency to withhold information affecting company
decisions owing to a resentful “I am not getting paid for
this" attitude.

Put the right rules in place concerning compensation
for your family members. Be sure each of the working
family members understands how compensation is deter-
mined. Put your compensation plan in writing.

Don't let these traps befall your family and business.
Avoid them by keeping your family in focus and your
business on track. m
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